70 Places to Prospect

1. Set up Counter Display Card - anywhere that people have to wait or go to improve themselves:

Health Spas


Service Department of Auto Dealerships
Beauty Shops


Bridal Shops
Dentist Offices


Retail Stores
Plastic Surgeon’s Offices

Specialty Size Stores
Dry Cleaners


Lunchroom of a business
Dairy Queen/Yogurt Stores
Video Stores
Tanning Spas


Hospital Waiting Rooms
Weight Loss Clinics

Etc., Etc., Etc.

2. Speak for hospital weight loss or maintenance programs.

3. Offer your services at a local beauty salon for their patrons.

4. Offer spa/makeovers for chemotherapy patients.

5. Visit diet and nutrition centers to speak.

6. Speak for high school Home Ec or Self Image classes.

7. Offer adult classes in color analysis and wardrobing for:
Park Districts
YMCA’s/YWCA’s
Junior Colleges

8. Speak for graduating classes at trade school such as 
Travel
Fashion
Hair
Technical

9. Offer free public program at local library.

10. Work with clothing stores - offer to do color analysis/makeovers and help shop.

11. go shopping for leads with your flipcards & bath salts.

12. Rent a booth at bridal shows.

13. Speak for a luncheon at clubs:
Golf
Tennis
Country Clubs

14. Call women’s networking groups and join.

15. Join the Chamber of Commerce.

16. Speak for professional groups and organizations.

17. Do a Mini Escape demo for your local garden club.

18. Do a Skincare Survey in your neighborhood.

19. Do a Skincare Survey at a retail establishment with permission.

20. Work with Welcome Wagon or Newcomer service.

21. Hand out Show of Hand Samples to everyone who provides you with a service or waits on you as a “thank you.”

22. Have children hang circulars on doors in neighborhood.

23. Join your school’s PTA and mail flyers to people listed in directory.

24. Call a local bank and offer an Spa at Work program for employees.

25. Hold an open house and invite acquaintances who haven’t booked a spa.

26. Watch your local paper for special real estate section.  Note names of Realtors and send letter on how important “distressing” is to their business.

27. See who’s getting married from the newspaper and call to offer services.

28. Speak for sorority groups.

29. Run an ad in the “Trades Section” of your paper (don’t spend too much).

30. Contact church groups to be a guest speaker at their monthly luncheons.

31. Call car dealerships to give “Spa at Home” talk to sales people.

32. Do cross-promotion with someone in a similar business:
Health Spa
Beauty Shop
Photographer
Florist

33. Do Microderm Demo in a bridal shop.

34. Organize a core wardrobe for moms and speak for:
Moms and Tots Groups
Play Groups
Mothers of Twins Clubs

35. Call local hotel, speak with convention coordinator regarding spouse programs for incoming convention groups.

36. Offer to do makeup for models in charitable fashion shows.

37. Hand out business cards wherever you are.

38. Leave a stack of business cards in busy restaurants’ “ladies room.”

39. Always ask, “WHO DO YOU KNOW?” when booking or talking with someone.

40. Team up with a partner and visit office buildings and talk with receptionists of companies about Image Programs (survey style).

41. Call your local paper to do an article on Spa at Work program.

42. have a garage sale and set up spa services display (you cannot sell products at garage sales).

43. Offer services to guests at vacation spots, tennis clubs.

44. Prospect with your current client mailing list every six months.

45. Call listings in local phone book and tell them you’re doing consumer research.  Ask them questions on Image and send samples.  Follow up.  (Do 5 per week)

46. Send Show of Hand Sample card to reorder clients and ask them to give it to a friend.

47. Contact local school to do a presentation for teachers.

48. Hold an open house in the office of someone you know after hours.

49. Take sample gifts to new moms at maternity wards.

50. Attach sample card to deposit slip at bank.

51. Leave sample card with tip.

52. Have hair stylist hand out sample cards to her clients.

53. Offer a “DeStress” seminar to graduating high school and college seniors.

54. Work with a uniform shop extreme repair line to help clients repair their hands.

55. Donate “Free Spa Escape” coupon to local charitable fashion shows.

56. Offer a Spa Escape for singles groups.

57. Work with dating services’ patrons to improve their relaxation skills.

58. Rent a table/booth at a Career Expo.

59. Rent a booth at a hair show, craft fair, or fair.

60. Visit retirement communities to do spa escapes for their staff.

61. Do Spa Beauti in a retail store.  Offer Spa Escapes.

62. Offer to do makeup for a photographer’s clients. (if you’re into the glamour end)
63. Offer Spa at Home to clients of a decorator in choosing bath products for home.

64. Send sample card when paying bills.

65. Put “Gift for Mom” coupon in Trick or Treat bags.

66. Visit fire stations and police stations with gift baskets to buy for their wives during the week before Christmas, Mother’s Day, etc.

67. Cross promote clients with local direct sale distributors.

68. Exchange client leads with local florist. (Bridal Spas)
69. Sell sun care packages (in gift wrap) to travel agents to give to their clients going on cruises, etc.

70. Offer to do a program for local cable TV channel.

