Best Ways to Book Outside the Spa
1.  Have a Spa (or 2, 3 or 4) in your own home.  Call your friends and let them know you are starting your own spa business and need the practice.  Ask them if they can come over on [Friday] night to try out your relaxation techniques, massages and spa product line and critique you!
2. Send out an introduction letter to everyone you know.  I mean everyone!!!  Start a "Wedding List" of people you have and have not seen in years.  Mail them your introduction letter letting them  know you have started your new In-Home Spa Service and you are offering a Introductory Special to the first 6 people who schedule their spa appt. with you.  They will receive a FREE Motorized Head Massager and $30.00 worth of high quality Spa Products for FREE just for scheduling and keeping their appointment.   Be sure to put an expiration date on the bottom of the letter for one month out.  Call them one week after you send them to be sure they have gotten it in the mail.  Call 2 weeks before the offer expires to remind them and see if they are ready to schedule.
3. Go out to a local spa or salon and purchase a gift certificate for a free manicure, pedicure or massage.  Then call all of your friends, family and acquaintances to excite them about a drawing you are offering.  Let them know that when they schedule a spa appointment with you on a date within the next 3 weeks, they will be entered into the drawing to win the free spa service at the local salon for FREE!    Draw that night!
4.  Get out of the house!  Meet new people!  Go to the mall and hang out in the play areas with your kids.  Start joining clubs and organizations in your area.   As you begin to meet people they will ask what it is you do.  No matter what your day job is you ALWAYS say that you have your own In-Home Spa Service.  When they ask what that is, you share the spa experience that you provide to them in the comfort of their own home.  Romance the massages and relaxation.  Let them know they will receive a facial, along with spa treatments for the feet and hands.  When they grow excited and intrigued,  you say, "Well I happen to have [the date] open, how would you enjoy if I came over and treated you and a few of your friends?  Always know your next 4 available dates and be ready to give them one of those!
5. Look for networking groups in your area.  They are there.  Call your local Chamber of Commerce to see if they are aware of any in the area.  They are designed for the self-employed to get out and meet people and offer their service to others.
6.  Look in your phone book for another direct sales rep of another company (if you don't know a few already) and ask them to "Party" Swap.  You help each other get to know your network of people.  Do this with several other company reps!
7.  Watch local art fairs and craft shows in your local newspaper and the surrouding areas.  Call to see if you can get a booth there, where you can offer Show of Hands demos or free mini massages to the patrons.  This is designed to get new future bookings and get the word out about your service!  Have a visual aid (basket, etc.) that displays what they get from you when they host their spa appointment with you, this entices them even more!
8.  Call your local Chamber of Commerce for events such as networking events, fairs, shows, etc. that are upcoming in your area to see about getting on them.  Find out what is going in your local community and surrounding communities, where you can meet new people and book new spas!  Be creative with the events they tell you about.  See how your service will fit! (ex:  Fund Raiser Marathon or Walk-a-thon:  Offer to set up a booth where the participants can relax and receive mini massages after their events)  
9.  Go to area businesses and offer to provide a customer appreciation pampering day to their patrons.  Demo show of hands or offer mini massages to their patrons!  At local dress shops, you can even do color analysis (see your consultant guide and find appropriate materials in sales aids to offer this service)  This is great at Fitness Centers, Salons, Grand Openings of Businesses, Clothing Stores, etc.  You offer a service everyone wants!
10.  Fundraisers or Benefit Spas are a great way to get into networks of people also.  Offer to do a spa for the local cheerleading team and their Moms.  When they schdule their spa for themselves and a group of their friends, you will donate a portion of your profits to their organization.  Do a SPA PAMPERING  NIGHT at the local school.  Charge $5.00 per person all proceeds of the registration goes to the school and give 10% of sales from that evening to the school as well.  If they have 30 people come, the school earns $150.00 plus the percentage of all sales.  
11.  Contact your local school principals about doing a Teacher Appreciation Spa.  You may not be able to sell to them but it is a great way to generate new clientele and bookings.  (you can get permission to sell)
12. Talk to the managers at local Banks, Accounting offices, Real Estate offices, etc and offer mini spa sessions to their employees.  Promote the benefits of renewing their employees for a few minutes per day.  Set up 15 min. intervals with each of the employees to come get pampered by you.  Let them know of the full spa service you provide outside of the work environment in the comfort of their own home, have a visual aid of what they receive when they invite you to come pamper a group of the friends and book spas!  (can also get permission to sell on the spot also)
13.  Set up Individual Consultations with local Real Estate agents.  They care about their appearances b/c they are in the public eye and have their pictures on their business cards.  Call or send a cover letter to these agents letting them know of the make-over services you provide with Microderm Abrasion, Age erasers and make up services.  Set up consultations with them.
14.  Don't hesitate to go see a friend or colleague that you can't get to a spa and go see her and do a mini spa on her.  Most often, they don't know what they are saying "no" to b/c they just are not familiar with the products and services we provide.  We are like no other but they don't know that.  Once they try it they realize and will book a spa or sign up!!    
